
 

“Enjoy the little  things in 
life, for one  da y you ma y 

look back and realize they 

were the big things.”   
Antonio Smith 

1.5 mil lion — the number 

of stude nts who go on 

Spring Break each year. 
1 bil lion — the number of 

dolla rs the stude nts colle c-

tively spe nd over Spring 
Break. 

10,000 — the number of 

high school  and colle ge 
students who spe nt their  

Spring Break last yea r 

building houses with  

Habitat for Huma nity. 
1— the numbe r of  stude nts 

that die each year from  

falling off a balcony during 
Spring Break. 

2,600 — the num ber of 

America n stude nts arrest-
ed abroa d during Spring 

Break. 

1800 — the num ber of 

species of birds that mi-
grate ea ch Spring.   

2,790 — the num ber of 

Realtors in the G reater 
Nashville Association as of 

Feb 2012.  This represents 

about a 27% total  de cline 
since “the Great Re ces-

sion.” 

3,707— the num ber of 
Realtors in the G reater 

Nashville Association as of 

Nov 2009.    

Our family will all  be  to-
gether this Easter wee k-

end,  as has bee n the tra di-

tion for over 15 years with 
my daughter, Martha a nd 

her husband, Matt  being 

receive d at  Christ Church  
Cathedral. 
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     I have been fortunate enough to be part of a few succ ess stories that I would like to share 

with my readers. Early last year, I conducted a 1st Tim e Hom e Buyer Seminar at Vanderbilt Uni-

versity . Following the session, a young man called to say he would be getting his business in 

order so that he and his wife could purchase of a hom e after renting for 7 years. Fast forward to 
Jan 2012. He called me to say that he had just gotten a mortgage approval to allow for the pur-

chase of a hom e and he was “ready for them to go shopping.” That evening, I sent him several 

houses in his price range, that met his stated spec ific ations and were in the part of Nashville 

where they wanted to buy. He didn’t care for any of them. We then decided we would need to 

go to Cheatham County to look for the type of space they wanted. Upon entering the 3rd home 

— he looked at his wife and said “Honey, I think this might be it.”  When I took them back to their 

rental house they walked hand-in-hand up the drive and then he 

jumped in the air and clicked his heels. He knew he had found their 1st 

home. Turns out, af ter some negotiating, we did buy that very house, 
closing at the end of February. Rar ely have I had a client openly demon-

strate such joy at finding the “right” home. 

    Another client was referred to me to sell her home in West Nashville 

after living there for 35 years. The fam ily wanted it pric ed to sell and 

didn’t want to bother with having a vacant property on their hands.  

The hom e went on the market on Monday and by Tuesday evening we 

had 2 offers on it. The Seller netted more from the Sale than she actually 

antic ipated. The Buyer purchased the hom e without an inspection and 

closed in 3 weeks . Another satisfied client!! 
    Fridrich & Clark was nam ed by the Nashville Business Journal as # 6 

on the list of Top 25 Agenc ies in Middle Tennessee based on number of sales and dollar volume.  

Except for companies that are part of a National or Statewide franchise, we were the highest 

ranked “locally owned” company,  moving up from # 7 last year. In addition, at the Greater Nash-

ville Association of Realtors Award of Excellence for 2011 our firm had a total of 21 agents rec-

ognized for volum e of sales—which represented 23% of all Awards given. In addition to being 

one of the 21 honored, I was also made a Life Member of the Awards of Excellence — one of 

only two such awards given.    
     While buying & selling Real Estate has gotten eas ier, each transaction seems to have som e 

“hiccup” along the way. No matter, it is still a good way to earn incom e for my family & it brings 

me great personal joy. Having a client click his heels as he walks up the driveway into his rental 

home knowing he is about to move brings a smile to my face. I hope it did to yours as well. 

Send me any referrals you have, I will take special care with them . 

Hail, Roofs, Gutters, Windows 
      The storms that moved through middle Tennessee in early March were som e of the most 

severe I have encountered in my 30 years of living in this area. Particularly severe was the hail-

storm late one af ternoon.  Our pups went wild due to the noise of the hail hitting the roof and 

windows. After it was over, we ventured out into about 2” of hail. Many hom es in our immediate 
area suffered dam age from the size and intensity of the hail. If you haven’t already done so , I 

suggest you have a loc al, reputable roofer examine your roof for possible dam age and potential 

insuranc e claim. I highly recomm end a roofer from Dickson, TN — Bill Lewis. He has performed 

work for me personally and several clients . His number is 615.419.9251.   

      I would also suggest you have your gutters examined for possib le damage along with any 

windows or screens. If any are dam aged they should be repaired or replac ed. Water intrus ion 

into a hom e always leads to a bad outcome.   

     Finally , I strongly suggest that about every 3 years a hom eowner has a thorough home in-

spection to ensure all systems are fully operational. The inspection would include roof assess-

ment, plumbing, electric al, rotting wood, damaged windows and any issues about drainage of 

water from your crawlspac e.  Scooter Gross is highly recommended.  615.429.4092. 



     Aging baby boom ers & their echo boomer children will signif icantly impact trends in the 

nation’s housing market over the next 20 years. In a new report released by a bipartisan poli-

cy center, researchers at the National Association of Realtors have analyzed key demographic 

trends and their likely influenc e on housing and homeownership in the U.S.   
     Over the next two dec ades, the aging baby boomer generation will swell the nation’s sen-

ior population by 30 million. That demographic shift will likely help increase the supply of 

housing, sinc e people over age 65 typic ally sell much more housing than they absorb. 

     “The Northeast and Midwest are most likely to see a large number of older homeowners 

selling their hom es to younger homeowners as the baby boom ers age.” said NAR Chief Econ-

omist Lawrenc e Yun. “This incr eased supply could mean additional buying opportunities for 

echo boomers . That generation will absorb 75 — 80 percent of the available inventory of 

owner-occupied housing by 2020. ”The echo boom gener ation includes nearly 65 million 
people born between 1981 and 1995.     

     Housing, jobs and the economy are completely connected. A strong recovery with favora-

ble housing market conditions would encour age substantial growth in echo boomer house-

holds. It would help absorb the current vacant inventory and stabilize conditions for residen-

tial construction. Under a reasonable “middle” recovery scenario , approxim ately 12 million 

new households will be formed over the next dec ade, requiring construction of up to 15 mil-
lion new units. 

     Want to get rid of an old computer and reduc e your carbon footprint?  Recycling o ld elec-

tronics can reduc e waste and ensure that obsolete devices get put to good use. It’s eas ier than 
you think .   

     According to the U.S . Environmental Protection Agency (EPA), only one-fourth of plastic 

and metal electronics that could be recycled are brought to a recycling facility . The eas iest and 

most effec tive way to recycle unwanted electronics is to drop them off at a recycling center in 

our community. In Nashville, most of the Best Buy electronics s tores accept recyclable electron-

ics.   

     Some stores offer trade-in, c ash or charitable donations in exchange for old devic es. Off ice 

Depot, Staples, Verizon Wireless and AT&T also accept recyclable devices.   
      Appliances and electronics account for 30% of household ’s energy consumption. Look into 

new, more effic ient technology. The energy effic iency gains with electronics is staggering.  

The amount of power needed for LCD TVs fell 63% from 2003 to 2010, and declined 41% for 

plasm a TVs from 2008 to 2010. Look for the Energy Star label and ask about new labels for 

TVS with detailed energy use information. 
 

Call me at 615.210.6057 if you have any thoughts or questions. 

Gadget Recycling 

Seniors & Young Adults will Influence U.S. Housing 
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