
 

 “Conversation about the 
weather is the last refuge 
of the unimaginative.”  

Oscar Wilde 
 Trees are the longest liv-

ing organisms on the 
planet & one of the earth’s 

greatest natural resources. 
 Trees properly placed 

around buildings can re-
duce air conditioning 

needs by 30%. 
 A healthy mature tree can 

have a value of up to 

$10,000. 
 Well-maintained trees & 

shrubs can increase prop-

erty value by up to14% . 
 A single tree produces 

approximately 260  
pounds of oxygen per 
year. That means 2 mature 
trees can supply enough 
oxygen to support a family 

of 4. 
 One tree can absorb as 

much carbon in a year as 
a car produces while driv-

ing 26,000 miles. 
 An average American 

uses about 750 pounds of 
paper each year, and 95% 
of homes are built using 
wood. That means each 
person uses the equiva-
lent of one 100 foot tall, 
16 inch diameter tree eve-
ry year for their paper and 

wood product needs. 
 Plans for the wedding are 

in full swing for my son, 
Burton and his fiancée 
Candice, in Memphis in 
late September. A small 
ceremony on the 27th 
with a large beer fest on 
the 28th - after all - we 

have Emerson already. 
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   Unlike the extrapolated experience of my client in the article above, a completely different experi-
ence was in store for another current client. These folks contacted me months ago based from a yard 
sign where they saw my name. We met and I eventually listed their newer home in Oak Hills. Like 
many more expensive homes, it had not sold after about 3 months on the market. The Sellers took the 

house off the market to make some improvements i.e. paint, awnings, new decking hoping to make it 

more attractive to a potential Buyer. I stayed in contact with them in anticipation of relisting the home. 
   Fast forward 3 weeks. I received a text that my clients want to see, as potential Buyers, 2 historic 
homes in Franklin. Coordinating schedules, we see both houses the next day. They both were struck 
with one of the homes which had been on the market for more than 6 months. This house had re-
cently had a price reduction of 10% 3 months previous. Having slept on it, my clients told me that 
they wanted to go ahead and make an offer on the home, even though we still had to sell their cur-

rent home.  
   I met with my clients that afternoon to complete the offer and returned to my office to send it to the   
Listing Agent. I called to confirm receipt and was told that he had just gotten another offer. I immedi-
ately regrouped with my client and revised our offer. Originally it was written as an all cash offer -
contingent only on inspection. Our revised counter was slightly above list price and I made a modest 
reduction in the Buyer Agent commission agreement. As a result of both changes, my clients got the 

home. Barring no  issues it will close at the end of August.  
     

   Often readers give me feedback that they enjoy hearing about the nuances of working in Real 
Estate in this changed environment. Here is the latest unique Buyer related experience of the last 
month. 
   A previous client called me recently to say that she was ready for  something larger than the con-
do  I helped her purchase 12 years ago. She knew she wanted something that was a little out of the 
ordinary and wanted to stay in the general area of Green Hills. We searched, eventually found a 
home she liked and successfully negotiated a contract. During the inspection period we found sub-
stantial structural issues with the home sitting on the side of a hill, the house was literally sliding off 
of the  foundation. I advised her to void the contract, which she did. We resumed our search and 
found   another house she liked even better. 
   Once again, after some intense negotiation, we got the house under contract. This home had 
been renovated to be flipped just as the market changed in 2008. Having not sold, it had been 
leased for 4 years. During negoti- ations we noticed there were 2 
different names listed as Sellers. Having negotiated through a diffi-
cult inspection and having had the home formally appraised, I 
sent the file to the closing attor- ney to prepare for a closing in 
early June. While doing the title search, the attorneys discovered 
the property was scheduled for a bank foreclosure auction fie days 
later. In addition to a 1st and 2nd mortgage, the home had a tax 
lien and 2 outstanding judg- ments against it. I advised my cli-
ent not to buy the house at fore- closure. One of the 2 owners 
bought it back at auction to pro- tect his investment in the property 
- the other owner walked away from the property. My client still wanted the home. 
  The lender, however, required that our purchase had to be at least 30 days beyond the auction.       
Therefore, we negotiated a new contract dated beyond the foreclosure date and re-inspected the 
house. We were also required to have 2 additional appraisals. Meanwhile, interest rates ticked up, 
costing my client additional to buy the rate back down. Throughout the entire process my client has 
been cool, calm and collected. Her quote, “I really like this house and want to make it my home” has 
been repeated to me frequently. My client will wind up with a home that she likes, in a locale that 
works for her and which will have a clean title. We are scheduled to close on July 30.   

It is Really True 
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   Peg Leg Porker at 903 Gleaves Street near The Gulch. This Memphis style barbecue spot is 
true to it’s Southern roots. With cement block walls, the ambiance is classic with personal me-
mentos decorating the interior and a smoke pit near the front entrance. Serving pork ribs or 
shoulder (no brisket) and chicken, it is the epitome of what the dish is all about. 
   Pub 5 which is smack in the middle of Lower Broadway, is backed by the same trio that has 
the 12 South Tap Room. The three-story restaurant and bar now provides a much-needed res-
pite within its preserved historic façade. The first floor is taken up by a lively bar and dining ar-
ea; the second floor houses two private dining rooms; the third features a half-covered rooftop 

terrace overlooking the arena. The emphasis here is on beer, but the pub style food is pretty 
wonderful as well. 
    Arnold’s Country Kitchen on 8th Avenue South remains at the top of the list for many in 
Nashville. Standing in line with a plastic tray in front of a steam table of Southern food is so 
Nashville. For more than 30 years it has fed Nashvillians featuring classics like meatloaf, fried 
chicken, roast beef and, currently, fried green tomatoes. Of course it serves turnip greens 
cooked to death along with candied yams. For dessert, one cannot pass on the legendary hot 
chocolate pie. Be prepared to stand in line - sometimes out the door - especially at lunch. 

Let me know your favorite Nashville eating spots 

Forbes Magazine published a list of the Top 10 Cities for the super rich. Let me share it. 
10. Berlin. It is, and will remain the 10th city of choice for high net worth individuals. 
9. Beijing. It will move up to No. 3 within 10 years, replacing Hong Kong. 
8. Shanghai. It continues to be seen as one of the most desirable and important urban cities. 
It is predicted to rise to No. 4 in 10 years , knocking out Paris. 

7. Geneva. This ski mecca will be replaced by emerging market cities and could slip to No. 9 
within 10 years.  

6. Miami. It is being bought by foreigners even as the general America population in and 

around the city are recovering from foreclosure. 
5. Singapore. The largest port city in the world had benefited greatly from Asian growth and 
is the hub for commodities traded and entering the Asian markets. 

4. Paris. Even though it may be replaced by Shanghai in future years it is still where the cul-
tured Gatsby-esque investors chooses to buy. Paris will always be Paris. 

3. Hong Kong. It is one of the most expensive cities in the world. 
2. New York City. It should hold it’s spot for the next 10 years. 
1. London. It has a lock on this spot even if you are a Russian oligarch or Middle Eastern dicta-
tor in exile. No change for this city. 

Favorite Cities of  the Super Rich 

Hot Spots to Eat this Summer  
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