
 

“The first da y of  Spring is 
one thing, a nd the first 

Spring day is another.” 
Henry Van Dyke 

 

The following is pert ine nt 

information concerning 
March 2013: 

This year it has 5 Fridays, 

5 Saturdays a nd 5 Sun-
days. 

This only happens once 

every 823 days. 

A small area  along the  
California  and Ore gon 

boundary is called “The 

Easter Lily Ca pital of the 
World” since it produces 

95% of all  bulbs  used 

each year - m ore tha n 11 
million.  

Baby birds are born with 

the ability to sing, but  

they learn the spe cific 
songs of their  species 

about 60-90 days after 

hatching. 
Spring cleaning dates 

back to 2 different  reli -

gious customs. The Jew-
ish faith of clea ning the 

home in anticipat ion of 

Passover a nd Persia n 

“Khoneh Tekouni” which 
means Shaking the 

House.   

The Coleman/Stewart  
clan gathere d for lunch 

on Palm Sunda y. Include d 

was a 4 hour visit with 
gra ndson Emerson - now 

5 months old. The visit 

include d 3 bottles, 4 burp 
cloths, 2 na ps, 1 throw up,  

an introduction to our  

neigh bor and se veral 

tight squeezes from  his 
Gramps.  AWESOME! 
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Spring has Sprung in a BIG Way 

March 2013 

   There is a seasonality to the Real Estate market with Spr ing be ing the most intense perio d of the year . 

Most of the reason for an increase in business during the Spring is correlated to school choices and deci-

sions for parents. Even if transferred by an employer, the “trailing spouse” s tays at the previous home 

until school is out, which causes less disruption for the family trans ition. For folks not relocating, school 

choice/ acceptance has a sign ificant bearing upon a fam ily decision about a move across to wn. Many in my 

office, including me, have been working behind the scenes for weeks to have new listings hit the market in 

March - which most regard as the beginning of the Spring market. The preparation includes painting, rot-

ten wood repair, fogged window replacement, new carpe t, staging and a host of other items both in and 

outside the home.   

   I have been fortunate, as have most others in my office, to see a more 

significant uptick in activity this Spring than we have had since 2008. Many 

Buyers entered the Spr ing market early. They were prompted by the near 

record low mortgage interest rate and a desire to jump on anyth ing new that 

hits the market. Several cl ients have now requested that I activate an auto-

search feature for them. This provides that as new property enters the MLS 

meeting their general search parameters, both the Buyer and I rece ive an 

automatic notice each night. We then decide if the lis ting is one to pursue . 

Evidence to me of the ear ly Spring market was the fact that in one week this month I had 4 transactions 

to close with an equal balance of Buyers and Sellers. A fellow agent commented to me that over this past 

weekend he wrote 3 different offers and go t each property under contract. For most of us, about 80% of 

the contracts we negotiate result in a close. The 20% that don’t close are due to inspection, finance or 

appraisal issues. Recently I advised a Buyer client who had a home she loved under contract to walk away 

from the deal because the house was built on the s ide of a very steep hill. There were too many issues 

with se ttlement, ground s lippage and a dropped concre te slab in the garage floor. I advised her that given 

it is Spring, there will be other homes hitting the market any one of which would be a be tter choice. 

   An interesting pro cess deve loped when I received the referral of an individual who would be relo cating 

to work at VUMC. To begin, there were 2 finalists for the position, each of whom needed to spend time 

with a Realtor to learn about housing choices in the city. Then, the chosen candidate, along with the 

spouse & children, made a vis it to Nashville to determine if the family wanted to make the move pr ior to 

the candidate’s making a final acceptance . After having accepted the position, the fam ily of 4 returned. We 

spent 3 days intensely searching ne ighborhoods , traffic patterns , school lo cations, residential area charac-

teristics, price per square foot comparisons & floor plans. I believe they will wind up deciding to l ive in the 

West End/Belmont area in a reno vated home with a gourmet kitchen, but we haven’t found that needle in 

the haystack yet. The family doesn’t plan to move until after July 4th , which takes a l ittle pressure off all of 

us, and they do have to deal with the ir exis ting home out of state. 

 

Housing Gets Healthier 
   The housing recovery is expected to gain momentum through 2014, assum ing there are no further lim i-

tations on available mortgage credit or other major economic problems. The National Association of 

Realtors (NAR) says the housing marke t clearly turned the corner in 2012 with existing home sales, new 

home sales and housing s tarts al l with increasing gains in 2012, un like the previous 4 years. By the end of 

2012, the national home price rose by 6% and anticipated to go up by in 5.1% in 2013. Ex isting home sales 

were up by 9% in 2012 with an anticipated increase of 8.7% in 2013.  Distressed sales (Short Sales and 

Foreclosures) are expected to decline from approximately 25% market share in 2012 to 8% in 2014. 

Housing, like most items, is priced based upon supply and demand. With hous ing s tarts sti ll lagging behind 

normal activity and anticipated housing demands, the end result could be a housing shortage causing pric-

es to accelerate and the movement of home prices closely tied to the level of housing s tarts. In short, a 

less robust return of housing s tarts caused by the inability of housing builders to obtain credit in the cur-

rent environment could lead to an artificial inflation of home prices.  The housing reco very needs to be 

even paced for each segment of the indus try for true health to recover for all .  



   The following factors prove to be the most important in influencing homebuyer’s decisions 

61% - Quality of the ne ighborhood. 

43% - Convenience to jobs. 

39% - Affordability of homes. 

35% - Convenience to family and friends. 

26% - Neighborhood design and convenience to shopping. 

25% - Quality of school district. 

22% - Convenience to schools . 

19% - Convenience to entertainment and leisure activities . 

   Locally the quality of school distr icts tend to influence homebuyer decisions more than most expect. 

For individuals who know they want their children in a private school, proximity to the school site is 

paramount. For those who rely upon public education, the elementary school district is given most 

consideration. For some, moving to adjoining Williamson County, is the preferred option since this 

county has the best performing tes t scores for the entire state . 

   But for those who choose Williamson County for residence, they back into the sword of traffic pat-

terns and commuting issues for the parent whose work site is in Davidson County. Perhaps, the best 

example of the blend of these factors leading to a major hous ing development is the planned communi-

ty of Westhaven in Williamson County.  

 

Call me at 615.210.6057 if you have any thoughts or questions 

 

 

   In the Spring we think of spring cleaning our home, but many would suggest that it is also a time to 

spring clean with some proven debt bus ting strategies. 

 

1.  Assess your debt. Zero debt is what one aims for, right? Not necessar ily. There’s good debt, and 

there’s bad debt. The good kind is debt that will produce a re turn in the future - or at the very least, 

it’s deductib le. This would be like a home mortgage interest. Credit card debt is always bad debt. 

2.  Set a monthly financial target. Do the math & determ ine how much money you need each 

month to return to a s table financial ground. Getting there may require cutting expenses or finding 

another source of revenue. Don’t dare dip into retirement savings. Compounding is your biggest ally. 

3.  Identify smart savings. If you do have to make cuts , try to do th ings that won’t hurt your house -

hold or business. You might stop home delivery of the newspaper , for example. As you learn to live 

with less, gradually increase the amount going into savings or to ward paying off debt. 

4.  Develop a savings habit. Like any good habit, s aving money can be difficu lt. But, the payoff will be 

seeing your debt decrease and your savings increase . 

6 Tips to Reducing Debt Leading to Homeownership 

Neighborhood Watch 
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