
 

“In the Spring,  I ha ve 
counte d 136 differe nt 

kinds of weather in 24 

hours.” Mark Twain 

M&M ca ndy is  name d for 
the two families that creat-

ed the concoction,  the 

Mars & M urrie’s.   
Pringles are n’t a ctually 

potato chips since they 

only contain 92% potato 

nor ca n they be  calle d 
chips pe r FDA guidelines. 

Snickers a re named after 

one of the favorite  horses 
of Fra nk Ma rs with over 

15 mill ion bars produced 

each da y. 

It takes 250 licks by a n 
average  adult to get to 

the center of a  Tootsie 

Pop,  assuming you l ick 
only one  side. 

William A.  Mitchell,  a 

chemist and pla ywright 

inve nte d Tang, C ool Whip,  
Pop Rocks, Quick-setting 

Jell-O & pow dered eggs. 

Tang was invente d in 
1957, but gained notorie-

ty during J ohn Gle nn’s 

1965 Mercury flight when 

it was used to fla vor his 
water. 

Tootsie Rolls were  name d 

after the daughter of their 
creator, Leo Hirschfield. 

The daughter was actually 

named Clara but  calle d 

Tootsie.  
Matt, Martha’s husba nd is 

on track to finish his de-

gree at  DLU in Civil Engi -
neering May 2015. Burton 

& Candice,  meanwhile,  

are going to pra ctice Or-
thodontics  (her) and En-

dodontics (him)  in Clarks-

ville, TN. 
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   Recently new technology is gaining wider acceptance and use for the R eal Estate industry. For  

several years the Tennessee Association of R ealtors makes available on-line forms to be used for  

our industry which make the paperwork of a transaction much easier to create and save. Work-

ing without “Transaction Desk” would be a nightm are.  

   Within the last year a new applic ation that allows forms to be sent, signed, re-sent and stored 
without ever creating a p iec e of paper has been introduced. After some good tutelage, I started 

using “Authenisign” for my clients if they agree to it. I now have completed 2 transactions for my 

clients where they never actually touc hed a piece of paper. The electronic signature is now al-

lowed by banks, mortgage brokers and attorneys as a legal signature. Eventually a paper file is  

created, but it can be accomplished at the very end of the transaction.  

   My clients have loved the process: I can send them a document via e-mail to the computer , 

iPad or iPhone for them to review, approve and sign. This technology is especially helpful to  

folks who travel with their work or have very tight work schedules. After a client has c ompleted 

a signing all involved parties rec eive an electronic version to retain elec tronically or to be printed 

on paper. No more faxing, scanning, going to meet face-to-face with clients to get a signature - 
unless the clients prefers it that way. To date, my clients have loved this new technology and 

appreciate how it uncomplicates an already stressful process. Not every Realtor in the firm is  us-

ing the technology. Why did it take me so long to em brace it?    

   Each month topics of interest or recent ac tivity in R eal Estate are often featured via this news-

letter. This month, it seems an enjoyable read might include the events of two different client 

experiences both of which il lustr ate how rocky the road can be in Real Estate desp ite the best of  

expertise and intentions.  
   Last month, a house returned to the market having been removed last Fall for not selling. It’s  

an adorable smaller home near Southern Hills Hospital. My client bought it as a single wom an 

about 6 years ago and now, r emarried, wants a home with her new husband. After our unsuc-

cessful attempt last Fall we hoped for better results this Spring. We were fortunate in that the 

1st day on the market we rec eived a full price offer contingent on 

inspec tion and financing. The cute newlyweds then panicked 

realizing they had “sold” their hom e but had no place to move. 

The next day we found a home in a neighboring town that they 

absolutely loved. We successfully negotiated a contract for pur-
chase contingent on the clos ing of the current home. Unfortu-

nately, the Buyer of the current home got co ld feet and backed 

out based on a few inspection items. Frustrated and crushed, we 

quickly put the home back on the market and renegotiated the 

terms of their pending purchase trying to “hold” that house for  

them. W ithin 5 days we got another offer on their existing home and successfully negotiated 

the contr act. The new Buyer wants the home as much as the Seller wants their new hom e in 

Kingston Springs. This time the stars seem to be aligning with only the appraisal of the current 

home to be accomplished.  
   Other clients, who have a unit for sale in a large condo were also excited that we had gotten 

their unit under contract to sell contingent only on inspection and the Buyer getting comforta-

ble with the HOA information about the build ing. We successfully negotiated the few inspec-

tion items, but the Buyer dec ided he didn’t like some of the rules of the building and backed out 

of his offer. Fortunately , after reaching out to an agent who had shown the unit prior to it’s go-

ing under contract , those Buyers are coming back this weekend for a 3rd v isit with their deco-

rator. We have high hopes the condo Sellers will have the experience of the newlyweds. A 

rocky road often leads to a good ending spot. Keeping fingers crossed for all parties .  

Technology Continues to Challenge Me 



   Clients seem to appreciate recommendations made via this public ation, letting them know 

about establishments I recommend. This month is a smattering of such recommendations.  

Tr ader Joe’s  - 

    Myer Lemon Cookies , great by themselves, but ground up in a food processor brings a p ie 
crust to a whole new level. Simply grind one package in lieu of graham crackers.  

    Shrimp Pot stickers in the frozen food sec tion are fabulous for an appetizer for an informal 

gathering. Simply rinse off the frozen stickers, put them on a microwave safe p late, cover with 

a damp paper towel and microwave for a total of 5 minutes, turning once. Serve them with 

Goya brand pot sticker sauc e for dipping.   

    Orange Flavored Champagne Vinegar , mixed with club soda and, if desir ed, champagne 

makes a delightfully light and tasteful libation.  

Miel R estaurant, owned by fellow Realtor Seem a Pr asad, is an incredib le d ining experience. It is  
located just off Charlotte near another perennial favorite, Bobby’s Dairy Dip. A rec ent dining 

experience was sublim e with a split pea soup, roasted beet salad and seared scallops and crispy  

pancetta. A fellow diner enjoyed pork belly which he inhaled. The bar menu of cocktails is ap-

pealing espec ially with approaching warm weather and their outdoor patio .  

I would apprec iate hearing from you any internet suggestions or feedback!  

   It used to be that most couples would wait until after they wer e married to purchase a home 

however that trend may be changing according to a recent survey by a national Real Estate 

company. One in four married couples between the ages of 18 and 34 purchased their first 

home together before their wedding date, compared with 14% of those ages 45 and older. 
More than one-third of married couples purchased their first hom e together before their second 

anniversary.  

   Buying a hom e together provided a secondary benefit for many couples . About 80 percent 

say the home search process d id more to strengthen their relationship as a couple than any oth-

er purchase they made together. More than one-third wished they had taken the plunge into  

home-ownership sooner. 

   Young couples are switching up the order and purchasing their first home regardless of  

whether or not they have set a wedding date. This is a huge movement within the American 
culture. While younger generations may be focusing mor e on their careers , and in turn waiting 

longer to get married and have children, they are not delay ing their dream of home-ownership.  

   When I have had unm arried individuals buy property together, they must endure a lec ture  

from me concerning the purchase. It will establish a legal relationship regardless of their person-

al relationship. How it is legally titled requir es further conversation and advic e.  

Give me a call with your thoughts 615.210.6057.  

Taking the Plunge 

Sam’s Recommendations 
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