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Stranger Things Continue 

   Recently, I wrote an article in this publication about a first for me where my clients were 
“swapping” their current home for the larger, better located home that they wished to purchase 
in Williamson County. The Seller of the larger home chose to buy the more modest home of my 
clients in Bellevue, believing that the smaller home would be a desirable investment. We were 
aware that the buyer of the smaller home intended to make some improvements in décor and 
then to put the home on the market. During the transaction, I realized that I had several connec-
tions with the person who was buying my smaller listing as an investment. What I didn’t antici-
pate was that she would be calling me to list the home once she finished primarily cosmetic im-
provements and excellent staging of the home. When she reached out to me, I encouraged her 
to utilize the agent who had helped her sell her former home. She explained that she really ap-
preciated how I conducted my business. After talking with the prior agent, I am to list the home 

early next week. The previous owner, my original client, is thrilled that I will sell the house again. 

   For over 6 years I have analyzed the market based on supply and demand of homes in the 
areas where most of my business is conducted - Area 2 and 10. With regularity I publish the 
chart below since the visual depiction makes for a great snapshot of the market. The National 
Association of Realtors considers 6 months a balanced market with supply equaling demand. If 
demand exceeds supply it is a Seller’s market which tends to drive prices up. Too much supply 

drives prices down since inventory exceeds demand. Prior to 2008 prices continued to escalate 
due to lax mortgage lending practices which allowed individuals to inappropriately qualify for 
home loans. The mortgage industry has returned to much more acceptable standards. Howev-
er, supply is beginning to run short driving prices back up. New home construction has re-
turned but supply is still lagging. Not since 2008 has inventory for all homes priced less than 
$1M been under a 6 month supply. Home prices continue to escalate and homes are selling 
with less than 1 week on the market. Often a new listing has multiple offers. Other homes lan-
guish - not selling due to hard to overcome objections or where price is too aggressive. I am 
happy about the return of a good market, but it needs to be tempered.    

 “Let us be grateful for the 
people who make us hap-
py, they are the charming 
gardeners who make our 
souls blossom.”  

Marcel Proust 
 Grateful that Matt, my son

-in-law, successfully com-
pleted 2 tours of duty in 
the Middle East as a Ma-
rine & is soon to graduate 

from LU. 
 Proud that my daughter, 

Martha, has found her 
spot in life doing well at 
Obelisk increasing sales & 
fully utilizing social media 

in retail marketing. 
 Thankful for advances in 

medicine that continue to 
make good health availa-

ble for many.  
 Delighted that my son, 

Burton, has the courage 
to open his own Endo-
dontics practice this week 

in Clarksville. 
 Happy that Candice, my 

daughter-in-law, has 
joined an Orthodontics 
Practice “Faces & Braces” 

also in Clarksville. 
 Thrilled that I have 2 

grandchildren, Emerson, 2 
y/o & Ensley, 5 months, 
who live close by. And, 
hopeful that we will have 

even more progeny.  
 Grateful that I have a life 

partner of 25 years who 
has constantly loved me & 
urged me to be a better 
person even without a 

marriage certificate.  
 Phillip is scheduled to cele-

brate his 25th anniversary 
of employment at VUMC 
early next month. Our 
home should soon have a 
Vanderbilt captain’s chair 

as a visual reminder.         



   This month the information runs the gamut of websites, local places and even a recipe. Here 
is the rundown for this month: 
JackRudyCocktail.com: is a great new site that has small batch items for the mixologist. It is a 
family run business based in Charleston, SC and Lexington, KY which sells the absolute best 
quinine based mix with a delightful infusion of botanicals. Mix it with a small amount of soda 
water for the perfect vodka or gin and tonic. I like it a little more intense than directed. A 17 
oz. bottle is $16.00. I have yet to try their small batch Grenadine. 
Import Flowers: located on Murphy Road, for years this has been my place to go for flowers -

exotics, sunflowers, roses, succulents any bouquet that one could want. They only sell by the 
bunch and are one of the largest wholesale suppliers in the area. They also sell to the public.  
Let the owner, John Farrell, know that I sent you in and he will take care of you. He’s a client 
as well.  
Grilled Salmon: Since our household is trying to eat healthier these days here is a simple killer 
recipe. Mix 1 Tbsp of low sodium soy sauce, 1 tsp of rice vinegar, 3 Tbsp of dark brown sugar 
and 4 tsp of Chinese style hot mustard (in the Asian food section). Use this as a baste while 
grilling the salmon filet on a hot grill about 5 minutes per side while your rice cooks & bok 
choy braises.  
 

   Recently our office Sales Meeting had Tim Corbin, Head Baseball Coach at Vanderbilt Univer-
sity as a guest speaker. I almost didn’t attend the meeting because I couldn’t imagine what I 
could learn from even a national pennant winning baseball coach. Boy, was I wrong. 
   He held the full attention of 60+ Realtors for about 25 minutes – a feat unto itself. What was 
more impressive is his insights about how he builds a team and molds young men for success 
in life well beyond the baseball diamond. His 1st day with his team is not spent on the ball dia-
mond, rather it is spent in a small room with him giving analogies about how to be an adult 
and be fully integrated into a team. Some of his pearls of an ideal school follow: 

 Keyboards, keypads and phones would not be used as ways to communicate. 
 Conversation skills & eye contact during conversation would be imperative. 
 Mistakes would not be stigmatized, but would be embraced - students would take a 

chance and not be afraid to be wrong or look stupid. 
 Industriousness should be normal not uncommon behavior. 
 Leadership and shared responsibility would be highly valued and reinforced. 
 Body language would be as important as verbiage. 
    He received a standing ovation for helping us all to become better students in our own lives. 

From the Mind of  a National Winning Baseball Coach 
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