
 

 “If we had no Winter, the 
Spring would not be so 
pleasant: if we did not 
sometimes taste of adver-
sity, prosperity would not 
be so welcome.”  

Anne Bradstreet 
 Oscar Season is upon us & 

for the 1st time ever our 
household hasn’t seen 
any nominated movies, 
but we will watch the 
ceremony with the same 

anticipation. 
 Steven Spielberg is more 

thanked than God with 42 

nods by Oscar recipients. 
 This year “loser nominee” 

will each receive a goody 
bag with >$140,000 

worth of items in it. 
 God has been thanked 19 

times out of 1,396 recipi-

ent speeches. 
 The winners have only 50 

seconds before the music 

starts. 
 It seems that fantasy fran-

chises like “Lord of the 
Rings” and “Star Wars” are 
a sure fire way of being 

mentioned. 
 The Academy gets 

thanked 43% of the time, 
while Mom and Dad get a 
mention in 28% of speech-

es. 
 This year the Award for 

Best Director of an iPhone 
video sent to a Dad goes 
to Burton Coleman, DDS 
for his work showing Em-
erson’s big smile while 
falling flat on his back 
while being pulled in the 
Clarksville snow by his 
artistic Dad. It brought a 
huge smile to Gramps face 

& several replays. 
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   Each year our firm releases composite data about the volume, types and dollar amount of 
sales. Residential closings were up 2.4% compared to the same period in 2013 and were at the 
highest reported going back to 2007. The firm had 650 residential “sides” (either a Buyer or a 

Seller). The Residential Dollar Volume for 2014 was $345 million, a 2.4% increase over 2013.  
This level is, again, the highest level since 2007. Adding in the dollar volume for Condos, Land, 

Lots & Farm, Multi-family and Commercial the total volume of sales for 2014 was $393 million.  
   In Area 2 Fridrich & Clark was involved in 158 home transactions that sold for $500,000 or 

greater. Adding in the volume for Area 10 for property at the same price point, our firm transac-
tion volume totals 244 transactions. In Area 2 our firm average sale price was $662,838 with a 

list price to sales price ratio of 95.9%. The firm total sales volume for all total sales was $821.3M. 
   As we move more into on-line information, our firm website had total visits of 94,669 by 
61,744 different visitors spending an average of 4 minutes 56 seconds per site visit. From client 
surveys returned, 95% indicated the agent handling their transaction either exceeded or greatly 
exceeded their expectations. Terms used by clients about agents included “resourceful, kind, flex-
ible, honest, proactive knowledgeable, jumped through hoops, hit all dates, confident, upfront, 

consistent and accountable.”  Some of these were from my own clients. I am with a great firm!  
 

Call me at 615.210.6057 if you want to discuss any Real Estate need you might have. 

   Most of us have been secretly hoping for one good snow this Winter to allow for a day free 
from work, substituted with sledding and the quiet stillness that only a pristine layer of snow 
can provide. As the old adage goes -”be careful what you ask for”, came true starting last week-
end. Due to weather in other parts of the country, flights could not get into Nashville as 
planned from our northern cities. So, the out of town client flying from Boston last Sunday look-

ing for a new Nashville residence called early Sunday morning letting me know the day was 
cancelled. There went our day together of work and 8 appointments needed to be canceled — 
but would be rescheduled. 
   Putting aside Real Estate matters, the accumulation of snow 
began, and I quickly inventoried food in both the refrigerator and 
freezer. I did some meal planning on the fly just in case the snow 
and ice proved as bad as predicted. It was determined that with 
provisions on hand we could eat, drink and live well until about 
Wednesday. Rather than showing homes as planned on Sunday, 
I began meal planning and doing some advance cooking in the 
event loss of utilities became a complication as well from the 

weather. Thankfully we never lost power. It could have been 
worse. 
   Sunday night I received a call from a referral source that the candidate expected to be arriving 
on Monday to view homes for purchase in connection with their new job at a major University, 
would not be coming as planned due to another cancelled flight. Therefore on Monday, be-
sides playing with the pups in the snow and cooking, I cancelled 10 appointments for show-
ings which will now be rescheduled for March 17th. This last Friday my clients from Indianapo-
lis decided it was unsafe to make the house hunting trip to Nashville and their make up day is 
scheduled for Sunday. Last Friday I was able to meet with clients to prepare an offer on a home 
that is to be presented on the next Monday - so Real Estate work does continue but in bits and 

spurts. 
   Meanwhile, with some creativity we had meals Saturday—Tuesday using canned items and 
foods from the freezer. But, following the Ash Wednesday service at 7:00AM (one of 13 in at-
tendance) it was nice to be a Publix early to stock up on food. I had ashes, prayers, fresh food, 
appointments to schedule and miles to go before I sleep. It felt good.  
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   Here are this months tidbits of finds in Nashville or easy items to make mealtime an easier more 
tasteful experience. 

Love, Peace and Pho (Vietnamese Restaurant) 2112 8th Avenue South, in Melrose rises to the 
top of great places to go on a chilly winter day. Start with the shrimp spring roll with peanut 
dipping sauce and then order a small bowl of Phov - which is a rich, decadent clear broth. I 
chose to have shrimp, rare beef and chicken in mine. It arrives with accoutrements including 
sprouts, cilantro, jalapeno slices and basil. You can add your own Garlic Chili Paste and/or 
homemade Hoisin sauce. Total For lunch was $14. Very helpful, explaining and attentive staff.  

Publix Bakery counter for the following items:   
A frozen unbaked demi loaf of sourdough bread (ask the helpful attendant to get it from the 
freezer for you). Leave frozen until ready for use. Thaw on counter for about 2 hours then 
place in a preheated 380’ oven for 11 minutes. Remove. Slice. Impress family and guests. 
Chocolate Chewy, the best, lightest store bought chocolate cookie one could want. Between 
a cookie and a meringue it is best eaten the day it is purchased.  
Apple Flip, is between a crisp and a turnover is absolutely decadent for a morning treat with a 
cup of coffee.   

I would appreciate hearing from you any internet suggestions or feedback.  

   If you are considering giving your home an upgrade this year, it can be overwhelming to 
choose what home features need an overhaul. Trends seem to change all the time, and the last 
thing you need to do is spend money on improvements that will soon be out of date. I am 
meeting with clients this next week to advise, as their Realtor, improvements they might make 

to their kitchen. Here is the list of the safest bets for 2015: 
1. Quartz Countertops. For years it was all about granite, but quartz is all the rage these days 

for Buyers. It’s has a surged since 2012 due to its durability and overall granite fatigue. 
2. Smart Homes. Smart Home design is still considered a niche market. It has experienced an 

explosion of listing mentions since 2012. Buyers really need to choose a smart home system 

with the most up-to-date software since it is still rapidly evolving.  

3. Stainless Steel Appliances. The trend is here to stay and it is the gold standard for kitchens. 
4. Fire Pits. Buyers are still interested in turning their backyards into relaxing areas with multi-

ple focal points encouraging interaction and socialization.  
5. Freestanding Tubs. The days of the space-saving combined shower and tub are over. Buy-

ers seem to want oversized, free standing, spa-like tubs. Why I personally cannot fathom. 
 

Call me at 615.210.6057 if you want to discuss planned improvements for you home. 

Bet on These Home Improvements of  2015 

Sam’s Latest Hits and Tips 
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