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At this home in Crieve Hall, it was a madhouse. We literally had to wait to  enter a bedroom until 
someone else cleared out of the way. My clients loved this home. We had strategic conversation 
about our offer knowing there would be multiple offers for the cute house. Our offer was 12% 

over list price contingent only on financing and inspection with the understanding my clients 
would not ask for any repairs to be made prior to closing. My clients learned on Tuesday that we 
did not get the home. There were 17 offers on the property. The accepted offer was well above list 
price, not contingent on appraisal and all cash. My clients were devastated, having now lost out 
on 2 bidding wars. Not having all cash for a home purchase has them at a disadvantage. We will 
continue our search and are confident that they will be in their first home by to the end of Sum-
mer. Meanwhile, I am very concerned that in Metro Nashville we may be creating another hous-

ing bubble due to lack of adequate inventory of modestly priced homes. Homes above $1M con-
tinue to be at a “balanced market.” Most seasoned professionals in my office, too, are concerned 
about the market in Metro Nashville. I’m not so certain that being an “It City” is good for everyone, 

specifically our local housing market and traffic flow within our region.  

   The Market is truly stampeding in most, if not all, of Nashville. Most of our city is red hot again 
as it relates to the Real Estate market, especially at homes priced at $500,000 or less. In most are-
as of the city less expensive homes go under contract within the 1st month on the  market, but 
in many cases they are under contract within days on the market. A few cases in point. Recently 
a client, a young couple buying their 1st home, asked me to help them purchase their residence. 

Our first offer was for a home that was discussed at a Sales Meeting at our firm. The property 
was never listed in the MLS, but we found ourselves in competition with 4 other offers on the 
same home. My clients didn’t get the home. We regrouped deciding that I would look several 
times per day for a home that might meet their needs. Many Realtors are now putting listings in 
the MLS late in the week with 1st showings being at the Open House on Sunday. Many are be-
ing so bold as to indicate “All offers will be presented to Seller on Monday at 6:00 PM following 
the Open House. The only showings will be during the Open House.” Having found 2 such 
homes my clients and I went to both Open Houses. They liked the 1st home and indicated it 
would be a good fit for them. I urged them to hold judgment until we saw the next home. 

 “When you take a flower 
in your hand and really 
look at it, it’s your world 
for the moment. I want to 
give that world to some-
one else. Most people in 
the city rush around, so 
they have no time to look 
at flowers. I want them to 
see it whether they want 
to or not.”  

Georgia O’Keeffe 
 Washington, D.C. was 

named the 2nd greenest 

city in America recently. 
 Earth Day’s 45th anniver-

sary was April 22. 
 Moving to renewable en-

ergy has the potential to 
be cost effective and trans-
form the way we interact 

with our environment.  
 Nashville-Davidson-

Murfreesboro is the 6th 
most drought prone mu-
nicipal area in the United 

States. 
 Even the mighty Great 

Lakes are shrinking to the 
point that centuries old 
shipping is being threat-

ened.  
 Home builders in the US 

and even in Nashville are 
working diligently to use 
products and build homes 
that are water and envi-

ronmentally favorable. 
 Matt Hull, Martha’s hus-

band, will proudly gradu-
ate from David Lipscomb 
University Saturday May 2 
with a degree in Mechani-
cal Engineering. His edu-
cational path has been  
long after serving 8 years 
in the Marines. The whole 
family will express our 
pride and joy with him 
during Martin’s Bar-B-Que 

party at their home. 



Each month this space is reserved for new things I have discovered. Here is the rundown for 
this month: 
  Dozen Bakery:  Located in the Wedgewood-Houston neighborhood near Greer Stadium is a 
brilliant, forward thinking location and the food, though limited, is sublime. The owner, Claire 
Meneely, trained in France and does she know how to make a real French baguette. Crisp and 
a little tough on the exterior with large empty spaces of chewy moist dough in the center. 
They usually sell out by noon, so an early trip is a must. If you decide to have lunch there have 
the trout salad sandwich on a baguette. Flaky smoked trout, sharp salty taste with a magnifi-

cent mix of flavor. As a side have the red quinoa with rich dates, chunks of sweet potato, al-
monds and a sprig of kale. Out of the way, but well worth the trip.    
  Flowers Garden Center and Deer Processing  at 4550 Eaton's Creek Road Nashville, TN 
37218, is a jewel. Where else but in Nashville can one find a fabulous selection of annuals and 
tropical plants at a location that also processes deer meat during Winter months? I can’t make 
this stuff up! Nina, on staff, is very knowledgeable about planting materials and can help even 
a novice gardener select a color pleasing palate of complimentary annuals. They have 9 large 
greenhouses and the absolute best selection of annuals in all of Nashville.  

I would be interested in your thoughts. 615.210.6057 

   Each year in late Spring the Greater Nashville Association of Realtors presents awards to indi-
viduals throughout the mid-state who have achieved exceptionally high levels of sales volume 
for the previous calendar year. This is based on number of transactions, dollar volume of sales 
and hours of personal, professional involvement on Association sponsored events.  
   This year, Fridrich & Clark had more agents than any other firm recognized which is quite a 
feat given that many firms have grown, attracting agents based on a slightly different business 
model. Our firm has remained true to the fundamental way of professional buying and selling 
of Real Estate for our clients. The proof of our continued success was that we had a total of 29 

agents recognized at the Awards Gala. Several were recognized at the highest level and I was 
honored to be recognized again as a “Sapphire Recipient,” one of the higher levels of sustained 
production over a series of years.  
   In addition, our own Price Lechleiter, the Managing Broker of our Brentwood Office, was the 
recipient of the Realtor of the Year award. Price is a prince of a gentleman, a consistent high 
volume producer and has committed countless hours to our profession at the local, state, and 
national level. He works diligently to shape a better policy around issues of housing affordabil-
ity and professional standards. Price also served as President of our local Association in 2013—
which is a full time job in itself. It is an honor to be included among the most elite of our phe-
nomenal firm. My deepest thanks for my loyal clients and to a great firm. 

Fridrich & Clark Again Takes Most Honors at Annual Recognition 
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