
 

SAM COLEMAN, 
BROKER, GRI/CRS 

CELL:   615.210.6057 

SAMCOLEMAN@COMCAST.NET 

SAMCOLEMANHOMES.COM 

  Room to Grow... 

June 2010 
Sam’s Special Points: 

Volume 8  Issue 7 

Steady as She Goes 

July 2015 

   As I write this article, I await news of whether my client was selected as “the Buyer” for her first 

home. The property came on the market on Thursday and, after contacting the Listing Agent to 
make sure it was not under contract, we arranged a showing for Saturday morning. My client 
asked me to prepare an offer for her and we submitted it by 3:00 that afternoon. Later that even-
ing, I received the “Notice of Multiple Offer” form requesting us to submit our highest and best 
offer by 5:00 PM on Sunday. After further review of comparable sales in the area, my client in-
creased her purchase price by an additional 5%. Offers were to be presented to the Sellers on 
Monday in the early evening with the Seller having the luxury of deciding which offer was best.  

That offer was then negotiated to contract status. I was thinking the plethora of multiple offer situ-
ations was declining, but then what do I know? (I have been doing this for only 15 years on a dai-

ly basis.) I hope my sweet, anxious client gets the home she wants.  
 

Send me your thought or ideas:  samcoleman@comcast.net.  I love hearing from Readers. 

   The industry continues at a brisk pace as evidenced by the length of time properties are on the 
market, as indicated on the absorption rate chart below calculated in July week one for closings 
through June 30, 2015. Production of the data each month requires about 1.5 hours of calcula-
tions and is reported via this newsletter as a quarterly event. The information gleaned monthly is 
the most insightful and useful resource to me as I provide guidance to my clients about market 

conditions. A six month supply is considered by the National Association of Realtors to be a 
“balanced market,” which means supply equals demand. If there is less than a 6 month supply it 
is considered a “Seller’s Market” since demand exceeds inventory. Conversely, a supply of prop-
erty greater than 6 months is considered a  “Buyer’s Market” with Buyers having a larger array of 
properties for review and selection. Homes priced greater than $500,000 in Area 2 have shown 
a consistent over-supply but not at extreme levels. Properties priced at $1.0M or greater saw a 
significant drop in inventory with a reduction of ~50% from a 16 month to 8.5 month supply. 
While it does seem that day-to-day activity has slowed considerably since the first of July (a con-
sistent pattern), the data reviewed shows a robust market in the Nashville area!     

 “If it ain’t the heat, it’s the 

humility.” Yogi Berra 
 Nassau-Suffolk Counties,  

has the highest cost of 
living of any area of the 
country. As a suburb of 
New York City and with 
taxes, housing & health-
care,  it is easily at the top 

of the list.  
 San Francisco/Metro Area 

has the highest cost for 
housing of anywhere in 
the US. Rent for a one-

bedroom flat is >$3,100. 
 The hottest place to live in 

the United States is Phoe-
nix, AZ  with temperatures 
exceeding 99’ about 107 

days each year. 
 Minneapolis, MN is at the 

opposite extreme with 
approximately 23 days 
each year of temperatures 

below 0’. 
 Buffalo and Rochester, NY 

tie for the cities with the 
most precipitation, averag-
ing 167 days of snow and 

rain.  
 The calmest city to live in 

the US is San Diego, CA 
with an average of  only 5 
days per year with thun-
derstorms or major rain-

storms. 
 New Orleans, LA tops the 

list of cities with the most 
days of rain with an aver-
age of 20 days of  >1” rain-

fall. 
 A recent trek to to Clarks-

ville, where Dr. Burton 
Coleman’s practice, Herit-
age Endodontics and Dr. 
Candice Coleman’s, About 
Faces & Braces, will cele-
brate a 1 year anniversary 
of their respective practic-
es. Time has flown by and 

we’re happy for them.  

         



Each month I reserve this space for new things I have discovered. Here is my selection  for this 
month: 
Produce Place:  Located on Murphy Road, this perennial favorite continues to get high marks, 
especially at this season of the year. Owner, Barry Burnette, prides himself on locally grown and 
sourced items. My latest finds are the locally made tortilla chips with shipments on Wednesday 
and Friday teamed up with the locally made salsa in the prepared foods section. He has the ab-
solute best selection of heirloom tomatoes—the ones I bought last week were as large as a sau-
cer and packed with flavor. The current find is his supply of already shelled “lady peas.” Simply 

cook them for about 30 minutes in chicken broth, a slice of bacon and about 4 drops of Old Bay 
Liquid Crab Boil.  He also carries an ample supply of Benton’s bacon products along with a se-
lection of locally sourced cheeses. 
Over the weekend, we each enjoyed  a huge Yukon Gold potato that was so large it took about 
2 hours of cooking. The white corn has been outstanding as has been the yellow squash. The 
market hours are 9:00 - 6:30 Monday - Saturday. Be prepared for small isles crowded by loyal 
customers. It reminds me of the small grocery store of my childhood before the days of Publix 
and Kroger. This hidden gem in Nashville is a small treasure.  
 

I would be interested in your thoughts. Call Sam at 615.210.6057 

   Realtors are strongly confident about the housing market’s outlook over the next six months, 
although confidence has eased since the beginning of this Spring, according the latest Realtors 
Conference Index, a monthly survey of nearly 3,000 Realtors about local market conditions. Last 

month, Realtors continued to report strong local market conditions for single-family and town-
home properties. The strong confidence is being buoyed by strong job creation, the reduction 

in FHA’s annual mortgage insurance premium rates and the acceptance of Fannie Mae and 
Freddie Mac’s 3% down payment loans. However, here are the top concerns expressed by Real-
tors: 
- The upcoming changes to  Federally mandated Settlement Sheets which take effect 10/3. 
- Tight inventory with a limited number of homes for sale. 
- Affordability issues: Fewer affordable homes so Sellers are also hesitant to move. 
- Financing issues, such as difficulty in qualifying for a mortgage due to higher FICO credit and 
down payment standards, protracted mortgage approvals and condo-financing issues. 

- Appraisal issues: conservative estimates of value, out-of-town appraisers, and slow turn-
around times. 

- Rising interest rates. 

- Declining demand from international Buyers due to a strong U.S. dollar. 
Feel free to make suggestions for future articles, comments or feedback. 
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