
 

 “If I had my life to live 
over, I would start bare-
foot earlier in the Spring 
and stay that way later in 

the Fall.” Nadine Stair 
 The early Egyptians built 

the Great Sphinx so that it 
points directly to the rising 
sun on  the Spring Equi-

nox. 
 Homes priced > $1M re-

main at a 7 month inven-

tory in Area 2. 
 During Spring birds are 

more vocal as they sing to 
attract mates and ward 

away rivals. 
 Housing inventory for less 

expensive homes is less 
than 2 months in Area 2 

of Nashville. 
 In the US, spring season is 

culturally interpreted to be 
the day after Presidents 
Birthday and ends on the 
Friday of Memorial Day 

weekend. 
 According to the National 

Association of Realtors, 
Spring is the most popular 
time to buy/sell a house. 
Buyers are hesitant to 
move when children are 
in school and the weather 
is colder. So, while there 
are lots of houses in the 
Spring, it’s also the time 
when prices are at their 

highest. . 
 Our home was blessed 

with the unconditional 
love, wagging tail, protec-
tive barks, tennis ball chas-
ing and company of “Jax” 
for 11 years. We lost him 
to cancer on May 9. Our 
house is a little quieter 
these days. Lulu is a con-
stant trying to fill the void. 
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   My experience tells me that Buying a home is one of the most stressful things a person will do 
in their lifetime. Upon first meeting a new Buyer client, I have prepared material to give them. 
I’ve developed a graphic of the home-buying process which shows the entire process as a 
flowchart. Having documents that they can review at their leisure seems to lessen the confusion 

surrounding the exercise. Many a Buyer has thanked me for the handouts.  
   Many clients have said they are not concerned about navigating the home-buying process, but 
a deeper look by our industry shows that their anxiety is high. A new national survey from Chase 
Bank shows that more Buyers are anxious about the Buying process (70%) than they are about 
getting a root canal (64%) or public speaking (62%). One-third of home-buying couples say 
they’ve been bickering with their partner during the process and the most often cited reason for 
the disagreement is the budget. 49% of women say that they are more conservative than their 
partner while 39% of men say they are less conservative than their partner. In addition the lan-
guage used in the home buying process (e.g. annual percentage rates, down payments, escrow 

accounts, amortization schedules, points, etc.) is often not readily understood. My job is to make 
sure my clients understand how each step in the process leads to the next, with the end result 

being a home  that meets their needs. 
 

Call me at 615.210.6057 if you wish to discuss any Real Estate need you might have. 

   Recently, I have been working with several clients relocating to our city due to employment 
opportunities primarily in the healthcare industry. When clients are relocating our first conversa-
tion is about the market where they are currently living. Most, if not all, of my newer clients are 
not prepared to deal with the aggressive market that Nashville is experiencing. The Metro Nash-
ville area was just named the 7th hottest market in the country for both Buyers and Sellers by 

RealtorMag on May 1st. Sellers are seeing listings move into contract status often in less than a 
week, and sometimes in days on the market. It is not uncommon for a new listing in MLS to have 
the following Realtor remarks: “First showings are Thursday at 9:00 AM, with offers to be pre-
sented to Seller Sunday afternoon at 5:00 PM after Open House.” 
   While this may seem like a Realtor’s dream, for many of us it is a Real-
tor nightmare. Many Buyers are reluctant to make an offer having only 
been in the property on one occasion. Recently, I called on behalf of a 
1st time home Buyer to see the home during its 1st day on the market. 
I called about 9:00 AM and was told that my client could see the home 
that evening at 8:45 PM or the next day at 3:00 PM due to already 
scheduled showings. We chose the 3:00 PM slot knowing that offers 

were to be presented at 6:00 PM that night. As it turned out, my client 
didn’t care for the house and thus the timing was a moot point. Other clients have had to make 
quick decisions to submit an offer in an attempt to get a home.  
   This month I previewed a home the 1st day it was on the market during a Sunday Open House 
from 2-4 PM. We had tried to buy another home without success. I felt that I understood what 
my clients needed in their home & the location. This house was a perfect fit. Calling my clients 
following the Open House, the wife rode the Mega Bus from Indianapolis, IN on Monday to see 
the home. After spending about an hour in the home she agreed that it worked. I delivered her 
back to the Mega Bus site at 4th Avenue in Downtown Nashville & wrote a contract sending it 
to her & her husband. They executed the contract digitally by the time she was back in Indy,  We 

have now worked through some minor inspection issues and are closing on June 2.  Neither her 
husband nor her children have seen the home personally. Everyone is excited. My firm also 
helped secure the children slots in a private school near their new home. Sometimes it takes luck 
ands skill to reach the end result.    

Survey:  Home Buyer Anxiety Runs High 



   Here are this months tidbits of finds or things in Nashville that it is time to experience once 
again. 
Epice - A wonderful restaurant in the 12 South area near Sevier Park has opened to wide ac-
claim. When calling for reservations the owner took them and recognized my voice upon ap-
pearing at the host table that evening. The décor is contemporary without being too sleek and 
the wait staff most accommodating. My table had a braised lamb shank served as a cassoulet 
while I enjoyed a rack of lamb with a pistachio crust. The rice pudding was about the best I’ve 
ever had.  The owner also owns a staple in Green Hills called Kalmatas. The new venue is listed 

as a Lebanese based menu, but don’t let that throw you. Everything was great. 
Las Paletas Gourmet Popsicles is just down the street and it’s getting to be that time of year 
when one needs just a little something cool on a warm Saturday afternoon, or a brief outing 
after dinner at home. If so, head to 2311 12th Avenue South and try a frozen concoction. Bana-
na cream is great if they have it and a perennial favorite strawberries and cream. Open until 8:00 
PM Tuesday - Saturday.   
 

I would appreciate hearing from you any internet suggestions or feedback.  

   Home prices are rising at a more rapid pace than just a few months ago as demand outpaces 
supply. Nationally, existing home sales were up 9% year-over-year in March and home prices 
were up 8% over last year, according to the National Association of Realtors. With tight invento-

ry, prices have climbed 8% nationally over the last year.   
   At the local level, there were 2,940 home closings in April 2015 and an increase of 6.3% over 
the same period last year. The combination of low interest rates and continued growth and con-

fidence in the job market has spurred more Buyers into the marketplace.  
   When conducting searches in MLS for homes using criteria specific to a particular Buyer I fre-
quently see about 40 homes listed. However, of the 40, at least 30 of them will already be under 
contract. When working with serious Buyers, one has to be checking the system 3 to 4 times per 
day for new listings. Even more frequently, one learns about a new listing that is planning to 
come on the market through networking activity. In a market such as the one in Nashville, being 

connected with other agents is often the best added value that I bring to my clients.   
   A Buyer relocating from Cleveland is planning his 2nd trip back this week and plans to make an 

offer before he leaves town, now that he realizes how quickly properties are moving.  
 

Call me at 615.210.6057 if you wish to discuss planned improvements for you home 
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