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   While readers of this monthly journal might grow weary of the regular updates of inventory of homes on 
the market, it remains one of the most valuable tools used regularly by professionals working in the busi-
ness. Supply and demand impacts home prices more that most any other factor, as with any commodity.  
Each month a group of 4 of us meet for about 1 hour to “run the numbers” as we call it, to help us under-
stand the inventory of our area. In addition to Area 2, we also run the numbers for Area 10 (Williamson 
County). What is quite astonishing to my group of colleagues is the stability of inventory for Area 2. To us, 
it is both a blessing and a curse. With inventory being less than a 6 month supply at many price points - up 
to $1M homes - means that prices tend to increase, and for Buyers in those price ranges, they have to 
make a quick decision about any interest in a home after it hits the market. Some choose to wait the mar-

ket to see if a home will sell within 48 hours of going on the market. 
   It does seem that the frenzied pace of this past Summer has quieted somewhat. At that time Realtors 
were commonly putting remarks in the MLS all offers to be submitted by a certain date and time, with a 
response to follow, usually within 12 hours. Now, Selling Agents are not being quite so bold in anticipation 
of multiple offers, but they may give some indication in “Realtor Remarks” about the time-frame or motiva-
tion of the Seller. If a listing has been on the market for greater than 2 or 3 weeks, a Buyer is expected to 

make an offer less than list price of about 8-9%, hoping to meet somewhere in the middle. 
   As it relates to price, the same group of colleagues computes the average sales price of homes for each 
month in comparison to the same month for the previous year. Consistently over the last 12 months, prices 
have seen an increase of about 5-7% over the same period last year. However, some of the steepest in-
crease in prices have been in Area 3, the geographic area from Charlotte Avenue to the Cumberland River.   
This area includes Sylvan Park and The Nations. In this area much of the available land has been acquired 
by developers for large scale residential projects or, in many cases, by smaller developers who are demol-
ishing an older home on a large lot and are building back 2 homes on the same lot. Because of this phe-
nomenon, homes in this area are bringing the highest price per square foot - even exceeding the Belle 
Meade area, which has historically had the highest price per square foot home prices for all of the areas in 
Middle Tennessee. While our city fathers (or should I now say “mothers”) are enjoying the increased tax 
revenue due to construction and the impact on the local economy, many longer-term homeowners long 
for the days when traffic was less of an issue, cranes in Green Hills were unheard of and overcrowded 
schools were more manageable. Progress doesn’t come without some price - and many Sellers are reaping 

the reward of higher prices that the market is forcing Buyers to pay.  

Give me a call at 615.210.6057 if you would like to offer commentary.   

    
    
                                   
 
 

 
      
 

 “Home is a place you 
grow up wanting to leave, 
and grow old wanting to 
get back to.”  

John Ed Pearce 
 “You can never go home 

again, but the truth is you 
can never leave home, so 
it’s all right.”  

Maya Angelou 
 “There is nothing like stay-

ing at home for real com-

fort.” Jane Austen  
 “Home is a shelter from 

storms-all sorts of storms.” 
    William J. Bennett 
 “Home is where the heart 

can laugh without shy-
ness. Home is where the 
heart’s tears can dry at 
their own pace.“  

Vernon Baker  
 “Home is a name, a word, 

it is a strong one: stronger 
than magician ever spoke, 
or spirit ever answered to, 
in the strongest conjura-

tion.” Charles Dickens 
 “Where we love is home—

home that our feet may 

leave, but not our hearts.” 
    Oliver Wendell Holmes  
 Last week, Phillip was out 

of town on business sever-
al days and I took the op-
portunity on 2 evenings to 
have time with my kids.  
Wednesday I drove to 
Clarksville carrying 
prepped foods so that I 
can make dinner for every-
one. Emerson and Ensley 
both were in great moods. 
The following night Mar-
tha and Matt came to the 
house where I taught 
them to make one of our 
household favorites - a 
frico. Both nights were 
very special for me and, I 

believe, my kids.   
         



Each month this space is reserved for new things I have discovered or I believe is special in 
some way. Here is the “find” for this month: 
Several years ago, Phillip and I dined with another couple at City House  on 4th Avenue North 
in Germantown. As a appetizer we ordered a “frico” which was described as a potato/cheese 
pancake. It was so good our table ordered a 2nd one before the meal. After some investiga-
tion, I’ve learned that a frico grew from Italian traditions of stretching out staples to make a 
whole meal. Making one is simple but the technique can be daunting. Peel, cube and cook, by 
boiling until barely done, 4 small red potatoes. Drain them, let cool and gently mash with a 

fork. Heat a 12” non-stick sauté pan with 1 T of olive oil. Pat mashed potatoes in pan to make a 
very thin pancake - leaving some holes in the cake. Meanwhile, remove the rind and cut into 
small cubes 12 ounces of either Montaiso or Manchego cheese. As the potatoes start to smoke 
from browning, force the cheese cubes with the palm of your hand down into the potatoes. 
Cover the pan so the heat will begin to melt the cheese. Once melted, blot the oil on the sur-
face of the frico with a paper towel. Once all the cheese has melted, allow it to cook undis-
turbed for about 3 minutes. Then, (this is the Lucy Ricardo moment) flip the frico over bottom 
side up into the pan with one fell swoop of the wrist. Return to the heat until that side is 
browned and crisp. Slide onto a cutting board and cut into wedges like a pizza. A Friday night 
meal doesn’t get much better.  I would be interested in your thoughts. 615.210.6057 

   Almost half of renters surveyed say they haven’t purchased a home yet because they believe 
their credit isn't good enough to qualify for a mortgage or they can’t afford a down payment. A 
lot of people make assumptions that they can’t afford to buy based on just such perceptions, 
and many have not taken the step to figure out how mortgage-ready they are. Hispanics are the 
ethnic group most likely to say that their credit is blocking them from home ownership. On the 
other hand, both blacks and whites cite the main reason for not buying is that as they just were-
n't ready to own a home yet. Overall, 35% of non-home owners say they don’t want to own a 
house reflects the still-lingering after effect of the housing crisis.  

   Fear aside, many non-home owners are under the assumption that they need a higher down 
payment to purchase a house than is actually needed. About 20% of respondents to a recent 
survey said they need between 11% to 20% for a down payment. Nearly a quarter of non-home 
owners said, however, they don’t know how much they need for a down payment. Many non-
home owners seem to lack awareness that they can get an FHA loan with just a 3.5% down 
payment or a conventional loan with a 3% down payment. The biggest single issue for 1st time 
Buyers is that they simply do not know that these programs even exist. If one doesn’t know of 
the possibility, then one doesn’t know to ask for help about it either. I work with several good 
Lenders, all of whom have great programs for 1st time homebuyers.  

Call me at 615.210.6057 if you would like more information 
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