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ing the house in particular. They made an offer and within 48 hours we had that home under 

contract. The stars had aligned for my clients. 
   Fast forward, 2 weeks. I was working with a client to put a partially gutted home in West Meade 
on the market after my client had a change of personal circumstance about their renovation pro-
ject. It is a good structure, but it needed some updating. The +1 acre lot was the majority of the 

value. The 1st day on the market the property had 3 showings, and in less than 24 hours we had 2 
different offers. Both offers were very clean and while not at full list price were very acceptable to 
my Seller. After some consultation we decided to accept the highest offer, with NO contingencies 
and all cash with a close within 2 weeks. My client was thrilled and grateful that my marketing 

techniques worked to her every advantage. 
   So, if I had penned this article last month, I would have said my gut tells me the market is slowing 
down. My gut still tells me that this Fall Season may be slower than earlier months this year with 
some additional anxiousness about the national elections and world events. However, more re-

cent experience tells me that the market is still strong, strong, strong. 

Give me a call at 615.210.6057 if you have thoughts or questions. 

   The data doesn’t lie - or so it is said. And, as indicated on the Trends Chart below, homes 
priced <$750,000 in Area 2 continue to be a Sellers market and homes $750,000-$1,000,000 are 
only 1 month into a Buyer’s Market. It seems that currently homes still are either “hitting a home 
run” or sitting on the market for a while prior to selling with not much in between. Earlier this 
month I would have said the market is cooling, but more recent experience causes me to be-

lieve that properties priced well in good locations are still selling rapidly. Two cases in point. Re-
cently neighborhood friends asked me to show them a unit in a West End condo high-rise. The 
unit worked perfectly for them and they decided they wanted to secure it for their home. Based 
on comps, we made a good solid offer that was clean and it was accepted without so much as a 
counter. However, our attention turned to their current home in a nice cluster community that 
has a good track record. I met with them to get their current home ready to go on the market 
and to discuss a listing strategy to ensure an easy transition. As they began to fluff their home, I 
began to quietly market it within our firm. Within 24 hours, I was contacted by a colleague from 
my office wanting to show the home. The young Buyers really liked the community and my list-

 “People don’t notice 
whether it’s Winter or 
Summer when they are 

happy.” Anton Chekhov 
 Metro Nashville now has a 

population of 1,795,500. 
 Nashville’s Top Industries 

are Tourism, Healthcare 

and Education. 
 Nashville Gross Metro 

Product is $97.7 B.  
 Nashville Median House-

hold income is $53,463. 
 Nashville Median Home 

price is $172,100.  
 Nashville Unemployment 

Rate is 4.0. 

 Job Growth rate is 3.6%. 
 Nashville ranks nationally 

as the #28 best place for 

Business and Careers. 
 Nashville Cost of Living is 
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Average.  
 Nashville’s College Attain-

ment Rate is 32.3%. 
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Rate is +4,790. 
 Nashville was #6 on 

Forbes lists of job growth. 
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 The name for the newest 

Coleman grandchild is to 
be “Emalyn Gene.” Her 
arrival is due any day and 
an induction scheduled 
on 9/2 if she hasn’t pro-
ceeded to enter the world 
on her own. Burton and 
Candice, along with Emer-
son and Ensley are anx-
iously awaiting. I can’t 
imagine 3 kids under 4 

years of age.   
         
 



   Each month this space is reserved for new things I have discovered or want to share with 
readers.  Here is the rundown for this month: 
   Desano Pizza Bakery:  Recently the entire clan gathered at this wonderful spot to celebrate a 
60 something birthday of mine, and it was the first visit for Phillip and me. We will be going 
back. It is true Neapolitan style pizza with a bit deeper crust. There are 3 wood burning ovens 
that cook a pizza in 90 seconds. Our group of 8 had 3 large pizzas, one appetizer (to share) and 
one salad (to share) and we had food left over. It is a family style venue with customers placing 
orders upon entry with assistance from the friendly staff. Pizzas are delivered on giant baking 

sheets as they come hot from the oven.  The picnic-style tables have rolls of brown paper tow-
els that serve both as napkins and plates. When you go, be sure to order the San Gennaro 
which comes with tomato sauce, peppadews, garlic, caramelized onions, scamorza and buffalo 
mozzarella. Don’t expect a quiet dining experience with candlelight. Go expecting fun and fam-
ily style dining. It’s great food, reasonably priced, and you can bring your own wine if you like.  
Located at 115 16th Avenue South with some free parking in front or a small secure pay lot just 
across the street. Open from Monday through Sunday 11:00 AM until they run out of daily 
house made dough. BEST PIZZA IN TOWN. 
 

I would be interested in your thoughts. 615.210.6057 

   Sales of newly built houses rose in July to the highest level in nearly a decade, a sign of solid 
momentum in the U.S. housing market. Purchases of new single-family homes rose 12.4% in 
July from a month earlier to a seasonally adjusted annual rate of 654,000, the Commerce De-
partment said Tuesday. This is the highest level since 2007. 
   Economists surveyed by The Wall Street Journal  had expected home sales in July to slow to a 
pace of 580,000. Sales in June were revised down to 582,000 from an initially estimated 
592,000. Through the first seven months of this year, new-home sales rose 12.4% compared 
with the year-earlier period. The housing market has been a bright spot in the economy this 

year. Historically low mortgage interest rates, improving income growth and steady job crea-
tion have supported buying of both new and existing homes.  
   Already this year I have represented 3 Buyers buying new construction homes. One in Wilson 
County, one in Williamson County and one in Davidson County. If readers have any doubt 
about the new housing boom in our area simply drive down I-65 to the Highway 96 East exit, 
then turn South on Carothers Road. There are over 1,000 new homes being built in several dif-
ferent communities down to the Goose Creek Exit. And, Dudley Smith a local developer who 
built the Annandale Community in Brentwood - a raging success - has started a new communi-
ty: “The Grove” just off the 840 exit in Williamson County.   

I would be interested in hearing your thoughts about housing in Middle Tennessee. 
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