
 

 “Do not go where the 
path may lead, go instead 
where there is no path 
and leave a trail.”  

Ralph Waldo Emerson  
Things to do to get ready to 
finance or re-finance a  
home: 
 Know what your annual 

income has been each 

year for the last 5 years.  
 Know your fixed monthly 

expenses (gas, utilities, 
insurance, school loans, 

food, tuition.) 
 Know your variable ex-

penses for each month 
(food, travel, credit card 
payments, car payments, 

entertainment & clothing.) 
 Know your credit score. A 

score of  740 or higher 
gets you the best rates. A 
score of 620 or less makes 
if difficult, if not impossible 

to get a mortgage. 
 Start saving now for a 

down payment. The more 
you have to put down on 
a mortgage the better 
your rate will be. It is best 
to have 20% of the pur-
chase price for down pay-
ment, but there are op-

tions up to 97% financing.  
 Phillip and I were privi-

leged to spend last week-
end at Sewanee attending 
several events at The Uni-
versity of the South where 
Jan DeLozier, Phillip’s 
Goddaughter, graduated 
summa cum laude and Phi 
Beta Kappa. We were 
both so very proud of her 
and exhausted from the 
parties & events, but fun 

was had by all.   
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   My work offers a very well-defined picture of how diverse are city is becoming. It often involves  
recruits for Vanderbilt University Medical Center. Typically they do PhD research or are MD’s 
who are being recruited to join the faculty or staff. I am currently working with 2 couples who 
are definitely coming to Nashville. The first couple is a Ph. D born in the South who is married to 
a female MD from China. We spent 2 different weekends helping them learn more about hous-

ing options in Nashville. On the last visit we were joined by her Mom, a citizen of China, who 
spoke no English. As the day progressed, I learned to “read Mom’s face” and whether she liked 
the various homes. While we haven’t found the perfect house yet, I have learned that they pre-
fer homes with all hardwood flooring rather than carpeting and a strong preference for a home 

that faces West, indicative of Feng Shui.  
   The other couple, who is moving to Nashville from Annapolis, MD, is from India. He is a PhD 
and the wife has an MBA but is currently a stay at home Mom as she raises their two boys. 
Learning about the home she grew up in (it had 18 bedrooms) and how families live in India 
gives me greater insight into the style and location of homes that might best fit their needs in 
our city. They both hope that their boys will be enrolled at USN. Living close to Vanderbilt is 
highly important as is the walkability to shopping, restaurants and other places of learning. Our 

city seems to be on a continuing boom, which is playing out well for the Real Estate market. 
Call me at 615.210.6057 if you wish to discuss any Real Estate need you might have. 

   The real bonus of sharing the stories of my clients is the feedback I receive from you readers. 
The insights gained from my daily experiences helping folks buy and/or sell homes’ is more ap-
preciated than the technicalities of the Real Estate business.  
   I met a young couple late in February who were ready to buy their first house as soon as the 
wife, upon finishing school, accepted a written job offer. As with most 1st time Buyers, they were 

most anxious to find their dream home. Our first outing - a practice session since she had not yet 
obtained employment - was to a Sunday afternoon Open House for a property new to the mar-
ket. As we walked through the house, I pointed out things for them to look at about the home 
itself & for things to consider going forward. They really liked the home but it went under con-
tract by the next business day. Having that experience was good practice for us.  

   The wife obtained that employment letter, and, since their lease was up 
at the end of June & they had obtained the pre-requisite preapproval let-
ter from their bank, they were anxious to begin their search in earnest. 
We decided to meet after work to look at a house that had been on the 
market 5 days. While there, 2 other sets of Buyers showed up to look at 
the home. This home met their every need & they asked me to write up 

an offer. Following my protocol, I called the Listing Agent to let him know 
an offer was coming & to learn anything I could about the Sellers’ situa-
tion in order to write a better offer for my clients. Learning that closing & 
possession dates were important to the Seller we made an offer - not at 
full price - but including the timeframes that were important to the Sellers. 

We sent our offer to the Listing agent that evening. By noon the next day we had received a 
Counter from the Seller asking for a higher price & a slight tweaking to our proposed closing & 
possession dates. Before we had time to accept the offer, we were notified in writing that the 
Seller had received another offer. We were now asked to submit our Highest and Best Offer by 
noon the next day. I counseled my clients to agree to the tweaks in dates the Seller asked earlier 

but only to increase the offer by $2,000 which was still $5,000 less than List Price. At the end of 
the day we got the call that our offer was accepted. My clients were ecstatic. We have gotten 
through all inspections & the home is scheduled to close the end of this month. It’s not all about 
price - but often terms & conditions - that are equally important to a Seller. The art is discerning  
that delicate balance. 

Nashville Continues It’s Cosmopolitan Growth 



Here are this month’s tidbits: a forgotten jewel of  Nashville and a great make ahead recipe for a 
lazy weekend breakfast: 
Phillips Toy Mart located on Harding Road has been a Nashville go to spot for toys for children 
of all ages for years. I remember taking Martha and Burton there when they were children to 
find Santa ideas for them or when they needed to purchase a birthday gift for the frequent 
birthday parties for their friends. Now, Phillip and I go to buy birthday gifts for the grandkids.  
Last weekend, the staff zeroed in on the best gift for Ensley who is 2 and a “be nice brother gift” 
for Emerson 3 1/2.    

Raspberry Croissant Breakfast Casserole: 4 croissants (from Publix or Whole Foods) torn into 2” 
pieces, 1/2 pint of fresh raspberries, 4 eggs, 4 ounces of cream cheese cut into 1/2” blocks, 1/2 
cup sugar, 3/4 t. cinnamon, 1/8 t. nutmeg, 1/8 t. salt, 1 1/2 c whole milk, 1/4 cup orange juice, 
1 t vanilla, 2 T dark brown sugar. The night before tear croissants and place is a buttered small 
10 x 8 baking dish along with cubed cheese and raspberries. Cover. Mix all remaining ingredi-
ents except brown sugar. Refrigerate both overnight. The next morning pour egg mixture over 
croissants, cheese and berries. Let sit for about 15” for most of mixture to be absorbed. Sprinkle 
the brown sugar on top. Bake uncovered for 35-45 minutes in a 350’ oven or until puffed and 
golden brown. Serve warm.  

I would appreciate hearing from you any suggestions or feedback.  

   Existing home sales continue to be on the upswing, despite ongoing inventory shortages and 
escalating home prices. The National Association of Realtors has reported Sales increases in the 
Midwest and Northeast regions helped to offset declines in the South and West last month. In 
the South existing (used) home sales dropped 2.7% to an annual rate of 2.19 million but re-
mains 4.3% above April 2015 with a median price of $202,800 up 6.5% from a year ago. 
    5 Stats to Gauge the Market 
1. Home Prices. The median used home price in April, 2015 was up to $232,500 - a 6.3% in-

crease from a year ago. 
2. Days on Market. Properties, on average, stayed on the market for 39 days with 45% of 

homes sold last month on the market for less than a month. 
3. All-cash sales. All-cash sales compromised 24% of all transactions for April. 
4. Distressed sales. Foreclosures and short sales dropped for the 2nd consecutive month in 

April, down 10% from a year ago. 
5. Inventory levels. Total housing inventory at the end of April rose by 9.2% which is still 3.6% 

lower than a year ago.  
 Call me at 615.210.6057 if you wish to discuss making a move or send a referral. 
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