
 

“When God was making the 
months, I think February 
was a mistake, like a burp. 
There it was small, dark and 
prickly. It had absolutely no 
redeeming qualities.” Shan-
non Wiersbitcky 

   HOUSING FAST FACTS 
 In Area 2 there are 514 

homes actively on the 
market with an average 

list price of $1,084,129.  
 In Area 2 there were 2539 

homes sold in 2016. 

 The 2016 average list 
 price of  homes was 

$622,704.  
 The average sold price in 

2016 was $605,913. 
 For 2016 the list price to  

sale price ratio of 98.22%.  
 In Area 2 for 2015 the 

average list price was 
$565,588 and the average 
closed sale price was 

$550,989.  
 The average list price of 

2016 over 2015 was ap-

proximately 97%.  
 Many homes are being 

sold “in-house” at larger 
brokerages— not going 
into MLS until already un-

der contract.    
 Networking amongst  

Realtors has never been 
more important. One of 
my clients bought her 
perfect house without its 

ever going on the market.  
 Recently, Phillip & I trav-

elled to Clarksville to cele-
brate my son, Burton’s 
birthday. There are no 
words to describe how 
one feels when the grand-
children scream of joy 
when we entered the 

house.  
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   Whit Clark, my Managing Broker, has asked me to sit in on a monthly class for new agents, 
which I have done for about 2 years. It gives me the opportunity to get to know more quickly 
some of my new colleagues and help them learn the practical side of the business. There is a 
part of me that does enjoy helping new agents “learn the tricks of the  trade.” And, dealing with 
newer agents has, I believe, kept me more on my toes and makes me a better agent for my own 

clients.  
   Most recently, I agreed to mentor a new associate that I had known due to a relationship with 
an existing client. He has had his license for about 3 months and was actively working with a 

Buyer client. I gave him a few tips about showing houses, scheduling showing appointments 
and information to prepare for his client. Luckily, his client decided to make an offer on one of 
those first showings. However, my intern was not fully prepared to put together an offer. As part 
of my commitment to tutor, I carved out of my schedule about 6 hours to help him put together 

an offer using all the systems utilized by good agents.    
   He now has the home under contract & I’ll coach him through the process until it closes. I 
learned a few tips about technology from my much younger colleague and he gained from my 
experience and advice. His comment was “this is more complicated than I ever realized.” Train-
ing less experienced agents is good for them and, I believe, keeps me on my toes for my clients.  

It becomes a win/win for everyone involved.   
Call me at 615.210.6057 if you wish to discuss any Real Estate need you might have. 

   Our area has enjoyed an economic boom for the last 5 to 6 years. Major development down-
town, new hotels, new office buildings, new condos and new homes being built. Much of the 
new home construction has occurred in areas of the city that were neglected i.e. the fairground 
area, parts of East Nashville and sections of The Nations. But new construction has abounded in 
Green Hills, 12South, Belmont, Hillsboro, Sylvan Park and even in Belle Meade. Often the new 

construction occurs on land that previously held one older home which has been torn down 
and two structures have replaced it. A prime example is Warfield Drive which was formerly 
1940’s era duplexes that have been torn down and replaced with 2 tall 
skinny homes build on the same plat. The homes on Warfield are selling for 
approximately $650,000. 
   Nashville & Davidson County has a consolidated government, so there is 
no county tax rate to add to the city rate. However, Nashville does have a 
two-tiered system that helps distribute the burden of the tax and govern-
ment services equally to rural and urban parts of the county. The Urban 
Services District (USD) is technically the urban part of Nashville. The tax rate 
in this area is $0.592 higher than the General Services District. USD neighborhoods pay higher 

taxes for city services like additional police and fire protection, street lighting, sidewalks, and gar-
bage pickup. The USD includes East Nashville, Antioch, Bordeaux, Donelson, Inglewood West 
Meade, Hillwood, Bellevue, and more. The GSD includes more rural areas of the city like Forest 
Hills, Belle Meade, Oak Hill and Berry Hill. Some speculate that this 2 tier system will soon be a 
relic of the past as Nashville continues to grow and urbanize.  
   State law requires that a Certified Tax Rate (CTR) be set after each reappraisal. This prevents 
local government from a potential windfall in revenues based on reappraisal, except for new 
construction. Herein lies the rub for this year. This year’s historically high appreciation– expected 
for some time now – is the byproduct of a booming city that has attracted young families and 
development in neighborhoods that were once neglected. The average property value jumped 

34.5%. If you are in an area where values increased that amount or below there should be no 
change in taxes. But, if you live in an area that was greater than 34.5% i.e. Woodbine, Cleveland 
Park, McFerrin Park, Germantown, Salemtown, Inglewood and The Nations, you most likely  will 
see an increase in your property taxes 

 Please share your thoughts or comments with me. 

Training a New Associate 



   Each month I reserve this space to share with readers the latest good eats/good libations/
good shopping that I have discovered. Here are this month discoveries. 
Kien Gang - on Charlotte Pike in the strip shopping center where Kroger formerly had a store - a 
simply decorated and no frills place. On a recent visit I had spring rolls followed by a large bowl 
of Pho Da Bien - which is a very flavorful broth with noodles, hot peppers and tidbits of various 
fish, shrimp and crab for $5.95. Remember to bring your checkbook or cash. No credit cards ac-
cepted. Did I mention that my total bill was less than $10.00?  
Pisco Sour - This drink is like many other sours which means that it has a quality of both sweet 

and sour. It is a year round drink that is not too many ingredients: 1.5 ounces of Pisco Brandy, 
1/2 ounce fresh lemon juice, 1/2 ounce of simple syrup and one whole raw egg white. Combine 
all ingredients and shake vigorously with ice to froth up the egg white. Strain into a cocktail 
glass. Perfect for a Friday evening relaxing libation.   
Stirrings Simple Syrup - Found in the drink mix section of Publix, this no-fuss packaging disguises 
the perfectly pre-made sweetened syrup used in many mixed drinks. The company was estab-
lished in 1997 and has found the perfect proportion of only 2 ingredients cane sugar and puri-
fied water. With a reasonable price point there is no reason, except for a very special occasion, 
to make your own. Next month I’ll give you the best recipe for Sweet & Sour Mix.   

I would appreciate hearing from you any suggestions or feedback.  

   U.S. home prices are within a mere 0.3 percent of reaching a new national peak, according to 
Black Knight Financial Services Inc. The firm’s latest Home Price Index, which reflects November 
2016 residential real estate sales. The new data shows that home prices have risen 5.7% since 
the start of 2016.  
  
 
 

 
 
 
 
 
 
 
   Take note! Nashville on the list. For current owners it means their property is more valuable. 
For those entering the market home affordability has become a significant issue. 

Home Prices Inch Closer to New Peak  
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 New York:  1.4% 

 Nashville, TN:  1.1% 

 Cape Coral, FL:  1% 
 The Villages, FL:  0.9% 

 Knoxville, TN:  0.9% 

 Lakeland, FL:  0.9% 

 Coeur d’Alene, ID:  0.8% 
 Kinsgsport, TN:  0.8% 

 Ocala, FL:  0.7% 


