
 

 “Without continual 
growth and progress, 
such words as improve-
ment, achievement and 
success have no mean-

ing.” Benjamin Franklin 
 211 restaurants are sched-

uled to open in Nashville 

in 2017. 
 In 2007, there were 3191 

food permits issued. That 
number has grown to 

4,083 in 2017.  
 Six years ago, the Nash-

ville Food Truck Associa-
tion had less than 12 
members. It’s since grown 

to over 82 members. 
 Restaurant and food ser-

vice jobs make up 10 per-
cent of employment 

across the state.  
 In 1965, 780,000 lived in 

Nashville and the sur-

rounding 7 counties. 
 By 2035, that number is 

expected to surpass 2.6 
million residents as Middle 

TN sees historic growth.  
 There are 800 fewer 

homes on the market this 

year than last in Nashville. 
 Nashville is just one of 22 

cities that has a NFL team. 
 As has become tradition, 

the entire Coleman Family 
(Phillip, Burton, Candice, 
Emerson, Ensley, Emalyn, 
Martha, Matt and Creel & 
Doug) gathered after our 
respective church services. 
Burton & Candice have 
become our gracious 
hosts for Easter brunch at 
their home following an 
egg hunt. Burton even 
ventured out and cooked 
the traditional leg of lamb 

for the group.   
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   It seems that every other conversation I have with anyone evolves to Real Estate with a quick 
movement in the discussion about the growth of Nashville. Even when I am in other parts of the 
state in a social setting, if I mention my work as a Realtor, the next comment is either about our 
strong market or the tremendous growth of our city. Here is a samplings of questions with an-
swers from recent conversations. 

   Why are so many people moving to Nashville? Nashville’s regional  
economy is very strong due to a favorable business environment, Eco-
nomic Development efforts at the city and state level and it’s reputation 
as a great city in which to live. 
   How many people have moved into Nashville? Over the last 5 years, 
reflecting migration and new births minus deaths the 14-county region 
went from adding 62 people a day between 2010 and 2011 to 100 
people daily last year.  
   What has caused this increase in migration? More workers cause 
more demand for more goods and services which creates more employment. Adding job growth 
has been key to more people moving here—it becomes a virtual circle. 

   Where are all these people living? Suburbs have absorbed the majority of the growth since 
2015, with Rutherford County population jumping by over 9,800 while Williamson County grew 
by over 7,400 and Davidson County at a pace exceeding 6,000.  
   What will this growth lead to?  If Nashville continues at this pace the region would approach a 
population of around 2 million by the next census in 2020.  
   How do you get around Green Hills every day?   With over 30,000 cars driving through Hillsbo-
ro Pike one quickly learns the traffic patterns, both routes and timing, taking every shortcut one 
can take. Glen Echo and Crestmoor Roads are to be joined with the demolition of the current 
CVS property which has been taken by the City by the right of eminent domain. This will create 
one intersection where there currently is two. This would eliminate the need for a second light 

and extremely short turn lane.  
   What is going in the big tower that is being built at Crestmoor and Hillsboro Road? The build-
ing to be called “Vertis Green Hills” will be a mixed-use apartment community with office, resi-
dential, dining and retail.  It will top out at 16 stories with over 250 high-end apartments and 
penthouses ranging from 580 to 3,456 square feet. Developed by Southern Land Company, leas-
es have already been signed by Mednikow Fine Jewelers, upscale health-food dining option True 
Food Kitchen, and steak lounge Char. The building is depicted in the picture above.   
   What is being done to improve traffic, involving vehicles, bikes and pedestrians? The city has 
intensified planning for the area and The Alliance for Green Hills—a community planning and 
input group are working collaboratively with business, residents, commuters, MTA and others to 
develop a more comprehensive plan for “connectedness.” For example, connected walkways to 

allow pedestrian traffic to move from Green Hills Mall (which is expanding), the Bandywood re-
tail area, The Hill Center and Hillsboro Corner Shopping Center. 
  What about other parts of the city?  The Regional Transportation Authority has unanimously 
approved a 25-year plan which if fully funded and built over the next two dozen years—would 
extend transit service within a half-mile of 1.55 million jobs in Middle Tennessee, which is more 
than triple the reach of the region’s existing system. The system would also include better ser-
vices, such as light rail.  How to fund the $6 billion plan is evolving.  
   Has your personal business been changed by the growth?  The short answer is “YES.” Looking 
back within the last year and transactions awaiting to close, about 40% of my business has been 
from folks that have been recruited by Nashville employers—especially Vanderbilt University and 
Medical Center, or other companies that have moved offices to this area.   

   Do you have to do anything different in your work with all the newcomers?  I do especially 
reach out to the new to the area clients helping them understand traffic patterns, schools 
(actually attending school tours with parents), local resources (trades people, etc.) and general 
counsel.   Please give me a call at 615.210.6057 if I can help you with “any connection” 



   Each month this space is shared with readers about topics of shopping, eating & special finds. 
It’s the piece of this newsletter that gets the most responses. Here’s my random sampling. 
   Creekside Gardens - Located at 106 Harding Place, has the best & most healthy selection of 
herbs to be found in this area this year. 
   Anselmo Rojas—The best, cost efficient, honest painter around. His cell is 615-926-3725.Tell 
him I referred you.  
   Hewitt Garden Center - At the intersection of Hillsboro & Sneed Roads in Franklin, has the larg-
est selection of geraniums in various sizes & colors. I am talking thousands in one large green-

house. They also have a very good selection of other annual plants and tropicals. Tell the own-
ers, Bill and Beth Hewitt, I sent you. Our kids grew up together.  
   Roger Crow Window Cleaner - Several colleagues and clients have used him all very pleased 
with both price and quality. His cell is 615-662-6431. Again, let him know I referred you. 
   M.L. Rose Craft Beer & Burgers - Located on 8th Avenue South (Melrose) or Charlotte Avenue 
is a great casual evening place to go for a great meal and, I am told, a fabulous selection of 
beers. On a recent visit with Martha & Matt, I had a tremendous Avocado Quinoa salad with 
golden raisins, chickpeas, hazelnuts, green onions, carrots & grilled chicken breast drizzled with 
a herbed Dijon vinaigrette. Fabulous bar food. 

I would appreciate hearing from you any suggestions or feedback.  

   In the last edition of this newsletter I shared with readers the story of my Buyers from Califor-
nia who were trying to buy a home in Brentwood for their retirement years. At publication last 
month, they had made a full price offer, all cash and contingent only on inspection of a home 
that had been on the market less than a week. The Sellers decided not to respond to our offer—
letting it expire without a formal response until after they had an 2nd Open House. My clients 
returned home VERY frustrated.    
   After some thought, I suggested that we make a 2nd offer on the same home following the 

2nd Open House. My clients took my advice & resubmitted a new offer with the exact same 
terms and conditions as our 1st offer. The night we submitted offer #2, the Sellers agent called 
to tell me that they had 2 other offers & requested us to submit “our highest and best offer” in 
less than an hour. I pointed out that our offer already had an ’escalation clause’ in it in case 
there were other offers. After one slight counter my clients had their dream retirement home 
under contract by bedtime. We have gotten through all inspections and the home is scheduled 
to close on April 28th. My clients are thrilled with the outcome although it was a bumpy ride.   
    

Call me at 615.210.6057 if you wish to discuss planned improvements for your home. 
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