
 

 “Courage doesn’t always roar. 
Sometimes courage is the 
little voice at the end of the 
day that says I’ll try again 

tomorrow. ” Mary Anne 

Radmacher 

 Tropical storms are called 
different names depend-
ing on the area of the 

earth where they occur. 
 Those occurring in the 

Atlantic or Northeast Pa-

cific are called hurricanes.  
 Tropical depressions oc-

curring in the Pacific 
Northwest (near Japan) 

are called typhoons. 
 Those occurring in the 

South Pacific or Indian 

Ocean are called cyclones. 
 New Orleans, LA is like a 

saucer surrounded by the 
Mississippi River & Lake 
Pontchartrain with the city 
ranging from 2 to 20 feet 

below sea level.  
 New pumps built after 

Hurricane Katrina, will be 
able to pump 24,300 cu-
bic feet per second. At this 
rate they could fill an 
Olympic size swimming 

pool in 3.63 seconds.   
 For Father’s Day, the fami-

ly - all 9 of us - gathered at 
Burton & Candice’s home 
in for brunch. After eating, 
the entire crew watched 
“Beauty and The Beast” 
with the kids mesmerized, 
since they had met both 
“Belle” and the “Beast” on 
a recent visit to Disney. It 
was serendipitous that 
Emerson suggested the 
movie but it made for a 
very special memory of an 

already memorable day.  
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   In addition to the issues mentioned in the article above, there was one more issue involving 

the closing of the sale. In Real Estate, the contract calls for a certain date to “close the sale.” Typi-
cally 2 different law firms are involved in closings - one representing the Seller & one represent-
ing the Buyer. Legally on a cash sale, the Seller has to sign the Deed of Trust which is then deliv-
ered to the Buyer’s attorney.  In return, the Buyer’s attorney initiates the funds for the purchase 
either as a check or a wire. The moment the wire is received by the Seller is when the home has 
legally sold. If the Buyer is getting a loan, an additional step is involved in that the Lender has to 
approve the signed Buyer documents before the lender will send the loan proceeds. Also, most 
banks have a cut-off time for wires of 4:00 PM each day. Wires initiated after 4 pm are posted the 

next business day.  
   My Seller in the story above was doing back-to-back closings—using the proceeds from the sale 
of the “jewel box” home to fund the purchase of his next home, a condo. The Seller of that con-
do mandated that my Buyer could not begin moving his furnishings into the new home until 
the Seller had received his proceeds. All was going as planned until the Buyer of the jewel box 
home decided that she didn’t want to sign her documents until 5 pm on the day of closing. By 

making this last minute schedule change the dominoes couldn’t begin to fall until after the bank 
cut-off, which meant my client couldn’t move his belongings into the new condo. After some 
absolute last minute negotiations, we managed to make the closing times adjust so that every-

one could move as planned.   

   The readers of this monthly tome frequently give feedback that they enjoy two subjects most:   
stories that reflect the unusualness of my day-to-day work, and the ‘Special Tips’ section of the 
back page. To keep such interest alive and well, I’ll share a recent story that my client knows full 
well will be shared.  
   In April, I listed a unique home for a very loyal client in a small cluster community in Green Hills. 

My client designed & built this unique home to meet his own taste & interests. I described the 
home as a jewel box since it was only 1,700 sq. feet and was built with a Pullman Style kitchen -
no dishwasher, an under the counter refrigerator and very few cabinets. The 
finishes were classic and crisp. The 1st person who looked at the home made 
a very good offer with few contingencies - all cash, no appraisal, etc. Howev-
er, it was contingent on the Buyers making some rather significant modifica-
tions to the structure which involved setback requirements & approval of the 
homeowner association. The Buyer requested to meet alone with my Seller 
to discuss her design thoughts for his review & advice - the meeting was 2.5 
hours. 
   The day the 1st contract was accepted we received an even better offer from someone who 

looked at the home less than an hour & fell in love with the home as constructed. They agreed 
to be in a back up position in case the 1st contract didn’t work out. This 2nd couple loved the 
home & was everything they had hoped to have in a ‘semi-retirement’ home in Green Hills.   
   After 3 weeks of the Primary Buyer advising architects and contractors, they proceeded with 
their inspection to meet the contractual deadline with only minor issues. The Buyer waited until 
6 pm on the last day of the inspection period to send the required Inspection Release Proposal 
which would allow the Primary Buyer to assign their contract to the Back Up Buyer. We played 
hardball and didn’t agree to that contingency & responded at 9 pm with a very aggressive Re-
pair Counter, which we did not believe the Primary Buyer would accept. I even called the Realtor 
for the Back Up Contract telling her that with the midnight deadline approaching we fully ex-

pected the Primary Contract would be dead allowing the Back Up Contract to move into the 
Primary position. At 10:40 pm the Primary Buyer agreed to our Inspection Release allowing the 
contract to close as scheduled. The Primary Buyer eventually sold their contract to the Back Up 
Buyer after we closed. At the end of the day, everyone wound up happy. 

More to the Story 



   Here are this month’s tidbits - the result of our household trying to eat a more healthy diet.  
Grilled Monkfish:  Available much of the time at Publix in the fresh seafood section, Monkfish is 
referred to as ‘Poor Man’s Lobster.’ Grill it about 3 mins on each side with a brushing of olive oil, 
salt and pepper. It has the consistency of shrimp but more of the flavor of lobster. 
Grilled Cobia:  Also available at Publix, it has the consistency of Swordfish but has more flavor -
yet not too fishy - and is moister. While the fish grills for about 3 mins per side, melt 1 table-
spoon of butter and stir in 2 tablespoons of balsamic vinegar for a glaze on the fish after cook-
ing. Just prior to serving give each filet a squeeze of fresh lemon juice. This has become our 

household favorite.  
Grilled Veggies:  Slice slender yellow squash, zucchini and/or Vidalia onions horizontally into 
about 1/4” to 1/2” slices. Brush each slice with olive oil and a light sprinkling of salt & pepper. 
Grill over a high flame about 2 mins per side. These are a perfect summer accompaniment to 
the fish.  
Simons' Produce:  As mentioned last month this is a great find. Located at Nashville Farmer’s 
Market on the northern side, this local family has Cherokee Purple tomatoes, huge heads of cau-
liflower, individual size flavorful cantaloupes and other assorted fabulous vegetables. The toma-
toes alone are worth the trip to Bicentennial Mall. Tell them I sent you.  
 

I would appreciate hearing from you any suggestions or feedback.  

   With increasing changes in technology which advances the virtual reality of marketing homes 
some sales are beginning to occur where the Buyer has not been in the property until right be-
fore the closing and in some rare cases after the Buyer has closed on the home.  
   Most all local agents use professional photographers to shoot the photos of listings. The fellow I 
use takes about 4 hours to shoot the photos in a 3,000 sq. ft. home. He “stitches” photos togeth-
er digitally to make the final composition of each photo look as real as possible  
   Locally, one agent told me just last week that a Buyer bought her listing of a condo in German-

town via virtual means. Using drones for overhead site shots and Google Earth views, a potential 
Buyer can be hundreds of miles away and virtually view the property.  
   A recent article in The Wall Street Journal details with photos & copy how a Buyer purchased a 
home in Bronxville, NY for $1.175 million from London. He spotted it on-line and contacted his 
Broker, who in-turn, gave him a virtual tour using Face Time. It takes a real understanding be-
tween Broker and Buyer for such a purchase to occur but it is happening with increasing fre-
quency. Last year on 2 different occasions I previewed homes for out of town clients via Face 
Time as well.   

 Call me at 615.210.6057 if you wish to discuss making a move or send a referral. 
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